
1.campaing members or update member statuses.

2.getting copied to the account record.

3.effort need to be aggregated and visible.

4.has asked the administrator to find a solution.



5.when an installation gets delayed or has issues.

6.automatically go to the priority support queue.

7.has the value of unrated in the rating field.

8.points they need to capture for resolution.



9.view and edit converted leads permission.

10.field type from text to picklist?

11.it is referenced by other functionalities.

12.properties and the buildings on each property.



13.administrator to automated an outbound message.

14.but this is very time-consuming.

15.accessories in a custom merchandise object.

16.display on purchase records in salesforce.

17.   And receive Approvals from the homeowners association

18.

Type or check The needs review box



19.

Another support application

20.it can be to the companys business

Now show the administrator as the owner

1.using a spreadsheet to track assigned licenses and permission sets.



2.prevent too many future showings from stacking up.

3.case reason,case status, and case creation date.

4.on the case record without using the console.



Must be escalated to support management

 the proper lead sources be displayed based on the product category chosen

 it in a sandbox to see if it addresses cks needs

 sees a message that my domain must be set up first



1.like to automatically create a renewal opportunity.

A user who has left the company.

Cases on their group’s dashboards.



1.it part of the lead conversion 
process.

of the lead conversion process

2. to add repeating tasks in salesforce.

3. are speaking with high-profile customers.

in its org to display contact association



4. in its org to display contact 
association.

5. prices on the products they purchase.

6. be part of the opportunity upon lead conversion.

7. cases that reference the new product.

is creating a validation rule



8. outfitters is creating a validation 
rule.

9. posting status is updated to interviewing.

10.new employees at northern trail outfitters.

on before leaving the company



11. user worket on before leaving the 
company.

12. is doing an audit of the system’s security.

13.and has been locked out of the organization.



14. and appropriate passwords for their salesforce 
accounts.

for their salesforce accounts

15.expected to close in the next 90 days.

16.period for the user’s bookmarks to be updated.



17.shouold be able to view and edit all 
reports.

should be able to view and edit all reports
    

18. unable to add a new user in salesforce.



19.are customizable the stage 
setup flow.   the stage setup flow

20. of the opportunity upon lead conversion.

22. automatically re-assigned to the next tier queue.



23. the fields needed by the service 
team.than the fields needed by the service team

24. is having trouble logging in to salesforce.

25. records to custom object from a new API

26.would normally be found under this tab.



27. to see owner status and 
contact.to see owner status and contact

28.is creating a validation rule

29.

30.


